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Times are tough and_getting
tougher,wo are being told

“The UK has offcally dectred
181 i recession while he rest of
he world talks about 1t and gov-
ernments begin laying cconomic-
ally protectve foundstions.

“The rumblings are that there
dre tough times ahead ncross the
New Zealand business landscape.

Tun that past John Morrell
and 1l smile

"The CHB.bised business con-
sultant and renowned sales conch
has ‘scen the shumps befors and
‘uggests doomsayers in the worid
of Commorce take  close fook al
e rural community for inspira:
tlon on how to meet harsher
times ead .

“Farming has always been
about ups and downs. They are at
he merey of the Weather, with
drouis or loods, o course
pricee.”

“The.grtty farming atttude of
“don't et I ge to you was not &
bad catchery for the working

fon as'a whole, Mr Morrell
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“The former poice offcer, who
got into the sales arens. within
e fnanctal world in the early
10805 is sl 0 stage 2 series of
semiars and”workshops {iled
TMT (Tight Market. Tactes) and
is holing e it of them 1o
Hasings on February 20

“The Seminars, co-hosted by the
HB Chamber of Commerce, WHK
Coltey Davidson and EMA Cen-
tral are effctively almed at sales
and branch managers — laders
of teams who need (0 be on the
topof their motivational and
atitudinal game

Mir Morrell quickly marked
Himsel n the sales and business.
sector a5 a natural.

He entered the sales and mar-
keting game unirained but

MARKET GURU: John Morrll s advi for surviving toughtimes.

doubled his sales targets before
oviagup (e rongs k. e
ing nto managemen oles.

He worked at his craft seldng
inspiration and adapti ideas
and iatgis rom Icading men-
tors“and In 198 sot up what
world become the award-winning
company NZ Business Forums i
pértnership with his wifo Karen.

i foeus was on gettng scs
managers to gt the most from
themselves and. their teams, and
e was buoyed by the foodback

from managers who thanked him
and said “yes Its workod".
Business though, regionally,
nationally and globally, runs, in
what he called “market cyela”,
“The cycle now 15 on e down:
ward run, but that 1 for fhom
being 2 Feasan 10 despair, Mr
Mogrel said
“The extérnal environment s
the challonge' now. When hard
times come You have (o adapt”
o “sald ‘s seminars were
informative and Tnleractve. He

would cajole and challenge the
particlpants o fook hard st the
way they operate and “adapt to
htnge” o' make tough tines &
e asier

B TMT (Tight Market Tacties)
Seminar, Friday, Fobruary 20,
Sam-lpm, al the WHK Coftey.
Davidson Seminar room, Hast.
ings. Detll: W busforim-
inz website, | Bookings:
admin@hawkes!
Ghamber.cons





